
Sales Meeting 6-22-16 

1. Paragraph 9 of C.A.R. form RPA (Residential Purchase Agreement) Buyer and Selling agent shall 
always make truthful representation of Buyer’s intent to occupy the property.  

2. (Paragraph 9 of RPA) It is a “best practice” to allow a seller to remain in possession of the 
property for at least 2 to 3 days after close of escrow. For any seller occupancy period beyond 
the close of escrow date, but less than 30 days, the Buyer and Seller must execute C.A.R. Form 
SIP (Seller In Possession.) This form shall be delivered with and a part of the Seller’s Counter 
Offer (please review and understand the form.) For Seller occupancy of 30 days or more, 
Buyers and Sellers shall execute C.A.R. Form RLAS (Residential Lease After Sale.) 

3. Our limited listing inventory will likely require Sellers to counter in a contingency for Seller’s 
Purchase of Replacement Property (C.A.R. Form SPRP.) Complete form in its entirety and unless 
advised otherwise by seller, always check the box in paragraph 1B: “Concurrent Close.” The 
Agreement is contingent upon Seller closing escrow on replacement property. 

4. 10 ways that good Real Estate is played just like good soccer (here’s the abridged version): 
a. Ball Control  

- First thing taught is to juggle 
-We juggle all day (duties, personalities, negotiations) 
-Focus on what’s important 
-Be calm 

b. Pass the Ball (not the buck) even when you don’t want to delegate 
c. Know your competition  

-agent, other broker, office, stats 
d. Communicate 

- What will happen next 
-Verbal and physical (body language) 
-What to do/ what to avoid 

e. Use the field  
– Prospecting for business 
-Caring for clients every step of the way (touches) 
-Touches (number of passes, length of passes, control the process) 

f. Avoid penalties  
– Costly  
-Think of consequences  
-Don’t be emotional (respond not react) 

g. Use your head  
-3 + ways to score or move the ball forward (in soccer it’s your 2 feet and your head) In 
business there’s always multiple options to get from here to there too. 

h. Score  
-To do this you must create opportunities  
-Prospecting to close  
-If not there, then there (shots on goal) 



-Follow through, follow-up, apply good pressure 
i. Trust your captains, your coaches, team owners 
j. Teamwork 

-Total team sport takes everyone 
-4 different scorers for Argentina against the US team on 6-21-16. Each scored once, but 
cumulative it was 4-0. 

Good luck! 

 

 


